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EMRISE CORPORATION ANNOUNCES SECOND QUARTER 2007 RESULTS INCLUDING RECORD
QUARTERLY SALES OF $12.1 MILLION AND RECORD BACKLOG AT JUNE 30, 2007 OF $27.4 MILLION

RANCHO CUCAMONGA, Calif., August 14, 2007 - EMRISE CORPORATION (NYSE Arca: ERI), a multi-national
manufacturer of defense, aerospace and industrial electronic devices and communications equipment, today announced its
second quarter 2007 financial results.

EMRISE’s Chairman, President and CEO, Carmine T. Oliva, said, “We are pleased with the $12.1 million of record
sales that we achieved in the second quarter of 2007. This represents a 12% increase in sales over the same period in the
prior year. This sales level is reflective of our strong organic growth in sales of military power supplies and network access
equipment at our foreign subsidiaries in England and France. We were able to achieve this top line growth even though our
sales were negatively affected by approximately $410,000 of delayed power supply shipments this quarter as a result of
moving our RO Associates (“RO™) power supply subsidiary from Sunnyvale California to our CXR Larus facility in San
Jose, California and simultaneously transitioning RO to an outsourced contract manufactured production model. We have
begun to ship, and anticipate completing shipment, of these power supply orders during the fourth quarter. In addition, our
customer, the U.S. government Defense Supply Agency (“DSA”), delayed the release of digital switch stocking orders,
some of our Digitran division’s highest gross margin product. We had expected to receive and ship approximately $620,000
of these orders, which we anticipate to be received and shipped in the second half of 2007.

“We are especially pleased with our backlog at June 30, 2007, which reached a record $27.4 million. We believe that
when sales recorded during the first half of 2007 are coupled with shipments of backlog orders and anticipated future orders
during the remainder of 2007, we will be able to achieve our previously issued guidance of $55 million in annual sales for
2007, which would represent 18% organic growth in sales over 2006.”

Mr. Oliva added, “Although we are disappointed to report a loss for the quarter, we are optimistic about our prospects
for profit improvement in the remaining two quarters of 2007, particularly given that the results for the second quarter of
2007 include one-time negative net income impacts of approximately $90,000 related to the transition to a contract
manufacturer for the manufacture of RO products and $240,000 related to RO move costs. In addition, gross profit on the
delayed release of the digital switch stocking orders by the DSA would have been approximately $500,000.

“Our cash position remained relatively unchanged from first quarter of 2007 and was $2.8 million at June 30, 2007 as
compared to $3.3 million at March 31, 2007.”

Second Quarter Financial Summary

® EMRISE reported net sales of $12.1 million for the quarter ended June 30, 2007, an increase of 12% compared to net sales for the second
quarter of 2006.

®  Gross margin for the second quarter of 2007 was $4.1 million or 34% of net sales. This compares to a gross margin of $3.8 million, or 32% of
net sales, in the first quarter of 2007 and a gross margin of $3.8 million or 35% of net sales in the second quarter of 2006.

®  Operating loss for the second quarter of 2007 was $438,000. This compares to an operating loss of $598,000 in the first quarter of 2007 and
an operating loss of $798,000 in the second quarter of 2006.

® Net loss for the second quarter of 2007 was $623,000. This compares to a net loss of $792,000 in the first quarter of 2007 and a net loss of
$1.0 million in the second quarter of 2006.

® | oss per share for the second quarter of 2007 was $0.02, as compared to a loss of $0.02 per share for the first quarter of 2007 and a loss of
$0.03 per share in the second quarter of 2006. Loss per share for each of these periods was based upon 38.1 million basic and diluted shares
outstanding.
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Second Quarter Financial Highlights

Net Sales, Electronic Devices Segment - Our electronic devices segment reported net sales of $8.4 million for the
quarter ended June 30, 2007, an increase of 7% compared to the second quarter of 2006 and a decrease of 1% over the
quarter ended March 31, 2007. The increase in sales for our electronic devices segment is primarily the result of higher
military power supply sales in our foreign subsidiaries due to shipments for some key contracts delivered in the second
quarter of 2007 offset slightly by declines in our domestic operations due primarily to the delayed receipt of DSA stocking
orders for our digital switches.

Net Sales, Communications Equipment Segment - Our communications equipment segment reported net sales of $3.6
million for the quarter ended June 30, 2007, an increase of 25% compared to the second quarter of 2006 and an increase of
7% over the quarter ended March 31, 2007. The increase in net sales for our communications equipment segment is
primarily due to increased sales of network access equipment at our French subsidiary as a result of long-term efforts to
focus on our core military and telecommunications markets partially offset by declines in our domestic legacy network
access and other timing equipment. We expect communication equipment sales to continue to increase in future periods due
to the recent introduction of our new TiemPo™ edge network timing equipment.

Gross Profit, Electronic Devices Segment — Our electronic devices segment reported a gross profit of $2.8 million or
33% of net sales for the quarter ended June 30, 2007 compared to a gross profit of $2.7 million or 34% of net sales for the
second quarter of 2006 and $2.6 million or 31% of net sales for the quarter ended March 31, 2007. The decrease in gross
margin from second quarter of 2006 is due, in part, to intentional changes in product mix to higher growth, lower margin
commercial avionics, especially for In-Flight Entertainment and Communication products, as compared to lower growth,
higher margin military avionics. In addition, the second quarter gross margin was negatively impacted by the delayed
receipt of higher margin digital switch orders from the DSA as well as temporary gross margin reductions incurred during
RO’s transition of production to an outside contract manufacturer.

Gross Profit, Communications Equipment Segment - Our communications equipment segment reported a gross profit of
$1.3 million or 35% of net sales for the quarter ended June 30, 2007, compared to a gross profit of $1.1 million or 37% of
net sales for the second quarter of 2006 and $1.2 million or 36% of net sales for the quarter ended March 31, 2007. The
decrease in gross margins is due to competitive pricing pressures related to our legacy network access and other timing
products offset, in part, by increased sales of higher margin military network access products at our French subsidiary. We
expect margins to improve in future periods due to the recent introduction of our higher margin Tiempo™ edge network
timing device, which is being built for us by Hitachi.

Operating Expenses - Operating expenses were $4.5 million or 37% of net sales in the second quarter of 2007 compared
to $4.4 million or 37% of net sales in the first quarter of 2007 and $4.6 million or 42% of net sales in second quarter of
2006.

Operating Loss - Operating loss in the second quarter of 2007 was $438,000 compared to an operating loss of $598,000
in the first quarter of 2007 and an operating loss of $798,000 in the second quarter of 2006.

Net Loss — Net loss for the second quarter of 2007 was $623,000 as compared to a net loss of $792,000 in the first
quarter of 2007 and a net loss of $1.0 million in the second quarter of 2006.

Liguidity
Working Capital — Working capital at June 30, 2007 was $7.7 million compared to $8.6 million at March 31, 2007 and
$9.6 million at December 31, 2007.

Cash — Our cash balance at June 30, 2007 was $2.8 million compared to $3.3 million at March 31, 2007.

Backlog — Backlog at June 30, 2007 was a record $27.4 million, a significant portion of which is shippable in 2007.
This compares to backlog of $23.4 million at March 31, 2007 and $24.9 million at June 30, 2006.

WEBCAST AND CONFERENCE CALL INFORMATION

A live audio webcast of EMRISE’s second quarter 2007 financial results call will be available at http://www.investorcalendar.com/. The call
begins today at 8:00 AM (PDT) / 11:00 AM (EDT). To participate in the conference call, dial the following phone number 5 to 10 minutes prior to the
scheduled conference: 877-407-9210. International callers should dial 201-689-8049. There is no pass code required for this call. A replay of the call
will be available through midnight November 14, 2007 by calling 877-660-6853 in the United States or 201-612-7415 for calls from outside the United
States. The conference ID is 251617, Account number 286.
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About EMRISE CORPORATION

EMRISE Corporation is a multi-national manufacturer of defense, aerospace and industrial electronic devices and communications
equipment. EMRISE’s electronic devices group, which consists of EMRISE Electronics Corporation and its international subsidiaries,
provides power conversion, RF and microwave devices, and digital and rotary switches to the North American, European and Asian
electronic markets. EMRISE’s communications equipment group, consisting of CXR Larus Corporation and its subsidiary, CXR
Anderson Jacobson, provides network access and communication timing and synchronization products to the North American, European
and Asian communications industry. Founded in 1983, EMRISE operates out of facilities in the United States, England, France and
Japan. As June 30, 2007, EMRISE had a total of 304 employees in its various subsidiaries and divisions. Website: www.emrise.com.
Listed on NYSE Arca under the ticker symbol: ERI.

Safe Harbor Statement Under the Private Securities Litigation Reform Act of 1995

With the exception of historical information, the matters discussed in this press release, including without limitation, forecasts regarding orders,
sales, shipments, revenues, margins and profitability, and statements regarding EMRISE’s ability to achieve $55 million in annual sales for fiscal year
2007, improve bottom line performance in 2007 or any future periods, generate positive cash flow from operations, successfully increase sales and/or
increase gross profit as a result of increased shipments of the new Tiempo™ timing equipment, are forward-looking statements that involve a number
of risks and uncertainties. The actual future results of EMRISE could differ from those statements. Factors that could cause or contribute to such
differences include, but are not limited to: EMRISE’s ability to meet its working capital needs, fund existing and anticipated product development
efforts, identify and successfully negotiate, fund and integrate past and future acquisitions and improve operating efficiency and realize anticipated
synergies; the ability to lower costs and increase profitability due to the integration and growth of acquired or potentially acquirable businesses; the
receipt and timing of contracts, orders and payments from existing and potential customers for EMRISE’s products and services, including, but not
limited to, the receipt and shipment of anticipated orders from the U.S. Government’s Defense Supply Agency for digital switches and the ability of
EMRISE to ship delayed power supply orders for its RO subsidiary; EMRISE’s ability to produce and fulfill delayed and backlog orders; the receipt of
production materials and resale products in a timely fashion; market and economic conditions; EMRISE’s level of success in positioning itself in the
market for in-flight entertainment products; EMRISE’s ability to continue or improve on its existing organic growth rates in both its electronic device
and communication equipment segments; changes in technology, governmental regulations and policies and customer requirements, competitive
products and services; unforeseen technical issues; unexpected changes in typical seasonal sales trends and those factors contained in the “Risk
Factors” Section of EMRISE's latest Form 10-K and Form 10-Q and other public filings.

To down load tables (Balance sheet and Profit and Loss Account) please click here.



